
Navigating the New Fixed  
Income Landscape		
Matthew Tucker, CFA  
BlackRock	 	 	
1.5 CFP

What’s Next for the Global Economy and  
the Dollar?
Axel Merk,
Merk Investments, LLC
1.5 CFP

Balancing Risks in Retirement:   
Volatility vs. Longevity
Stephen Huxley, PhD, 
& Brent Burns, Asset Dedication, LLC
1.5 CFP

7:30–8:30

8:30–10:00

10:00–10:30

10:30–12:00

12:00–1:45

2:00–3:30

3:30–4:00

4:00–5:15

5:15–6:15

Registration, Continental Breakfast, and Networking

Networking Break	

Opening Keynote 	 Barry L. Ritholtz, CEO, Director of Equity Research, Fusion IQ, “Investing in a Post Crash World”

Luncheon Keynote	 Pat Lencioni, New York Times Best-selling Author and Management Expert, “Getting Naked: Shedding the Three Fears that Sabotage Client Loyalty”  —

Networking Break	

Reception

7:30–8:30

8:30–9:45

9:45–10:15

10:15–12:00

12:00–1:00

1:15–2:30

2:30–3:00

3:00–4:00

4:00–5:30

Registration, Continental Breakfast, and Networking

Networking Break	

Opening Keynote 	 Marci Rossell, Former CNBC Chief Economist and Co-Host of SQUAWK BOX,  “The Economic Outlook: Making Sense of Recession and Recovery”  1.0 CFP

Luncheon

Networking Break	

Closing Keynote and Prizes	 Dan Ariely, Behavioral Economist,     “Behavioral Finance” a.k.a. Who Put the Monkey In the Driver’s Seat?  1.0 CFP

Day 1 Wednesday June 2

Day 2 Thursday June 3

Municipal Markets and the Media: Misconceptions 
about the State of California and Beyond
William R. Gurtin 
Gurtin Fixed Income  
1.5 CFP

Incorporating Alternatives Into Your  
Investment Strategy
Deb Wetherby CFA, CFP® 
Wetherby Asset Management;
& Eric Alt, Hall Capital Partners	 1.5 CFP

The Transformation of the Planning Practice
Bob Veres
Inside Information
1.5 CFP

Exploring Annuity Retirement Strategies
Michael Kitces, CFP®, CLU, RHU 
Pinnacle Advisory Group, Inc.
1.5 CFP

The Globalization of Real Estate Investing
Michael Winer
Third Avenue Management
1.5 CFP

Insurability Rules—Improving the Rates for 
Life, Long Term Care, and Disability Insurance
Dr. Carolyn McClanahan, MD, CFP®  
Life Planning Partners, Inc.
1.5 CFP

Expanding the Framework of Safe  
Withdrawal Rates
Michael Kitces, CFP®, CLU, RHU 
Pinnacle Advisory Group, Inc.
2.0 CFP

What Health Care Reform Means to You and 
Your Clients
Dr. Carolyn McClanahan, MD, CFP® 
Life Planning Partners, Inc.
2.0 CFP

Savvy Social Security Planning for Boomers: 
What Advisors Need to Know to Maximize 
Clients’ Retirement Benefits
Elaine Floyd, CFP®  
Horsesmouth LLC	 2.0 CFP

Building Portfolios for Retirement: The 
Transition from Accumulation to Distribution
Craig Israelsen, PhD
Brigham Young University
1.5 CFP

Re-Assessing Your Allocation to Asia
Robert Horrocks, PhD and
Jodi L. Borkowitz, CFA, CFP®

Matthews International Capital Management, LLC
1.5 CFP

Estate Planning for the Blended,  
Non-traditional or Dysfunctional Family
Harry Maring 
Law Office of Harry Maring
1.5 CFP

Can Sustainable Investing Change the World?
Patricia Farrar-Rivas  
Veris Wealth Partners
1.0 CFP

Modern Portfolio Theory and Multi-asset  
Class Investing: Is It Enough for 30 Years  
of Retirement?
Paula Hogan, CFP®, CFA
Hogan Financial Management, LLC     1.0 CFP

Multi-Generational Planning: How to  
Preserve Family Wealth and Unity
Rod Zeeb, JD, CWC  
Heritage Institute
1.0 CFP



Practical Estate Planning in 2010 and Beyond
Michael Burnstein, JD, MBA, LLM 
Schiff Hardin LLP
1.5 CFP

What is the Right Long Term Care Prescription 
for Your Clients?
Tom Orr  
Senior Insurance Training Services
1.5 CFP

Secrets to a Powerful, Profitable Client 
Service Model
Stephanie Bogan
Quantuvis Consulting, Inc.
—

Opening Keynote 	 Barry L. Ritholtz, CEO, Director of Equity Research, Fusion IQ, “Investing in a Post Crash World”

Luncheon Keynote	 Pat Lencioni, New York Times Best-selling Author and Management Expert, “Getting Naked: Shedding the Three Fears that Sabotage Client Loyalty”  —

Opening Keynote 	 Marci Rossell, Former CNBC Chief Economist and Co-Host of SQUAWK BOX,  “The Economic Outlook: Making Sense of Recession and Recovery”  1.0 CFP

Registration, Continental Breakfast, and Networking

Opening Keynote

Luncheon Keynote

Networking Break

Networking Break

Luncheon

Networking Break

Closing Keynote and Prizes

Reception

Registration, Continental Breakfast, and Networking

Networking Break

Opening Keynote
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7:30–8:30

8:30–10:00

10:00–10:30

10:30–12:00

12:00–1:45

2:00–3:30

3:30–4:00

4:00–5:15

5:15–6:15

7:30–8:30

8:30–9:45

9:45–10:15

10:15–12:00

12:00–1:00

1:15–2:30

2:30–3:00

3:00–4:00

4:00–5:30

Building a Culture of Client Referrals
Mark Palmer  
Charles Schwab
—

Why Risk A Lot for A Little? A Hands-On 
Examination of Property Casualty Insurance
Holly Gillian Kindel, CPCC, CLU, CFP®  
Mosaic Financial Partners, Inc.
1.5 CFP

Mastering the Management of Your Firm’s Equity: 
The Interplay of Valuation, Succession Planning, 
Employee Stock Ownership, and Liquidity
Dan Seivert, MBA
ECHELON Partners	 1.5 CFP

Roth IRA Conversions—Planning Opportunity, 
or Planner’s Nightmare?
Tom Potts, PhD, CFP®

Baylor University, Hankamer School of Business
1.5 CFP

Mastering the Client Review
Kathleen Pritchard, CFS, CLU, ChFC 
Legg Mason
1.5 CFP

How Top Advisors Effectively Use Technology 
to Serve Their Clients & Run Their Businesses
Randall Manley, JD, MBA, CIMA, Lodestar Private Asset Mgmt.; 
Dave Yeske, DBA, CFP®, YeskeBuie; Gregg Clarke CFP®, Meritas 
Wealth Mgmt., LLC; Tracy Lasecke, CFP®, Lasecke Weil

Tax Returns as Source Documents:  
Taking A Deeper Look
Kent Noard, EA, CFP®

KLN Financial Group
2.0 CFP

College Planning—Get Real, Get Smart, Get 
More $: How to Help Your Clients Navigate 
College Admissions and Financial Aid
Frona Kahn, DesignWorlds for College, & Steve 
Shapiro, CPA, CFP®, TuitionSolutionsNow   2.0 CFP

Client Options to Deal with Underwater  
Real Estate
Bert Whitehead, MBA, JD
Cambridge Connection
2.0 CFP

Anti-Aging, Regenerative and Functional 
Medicine: Five Tips on Anti Aging
Dr. Pamela Smith, MD, MPH  
Center for Healthy Living & Longevity
—

Linking Cash Flow Management and Life Planning: 
Your Most Important Client Conversation 
Amy Mullen  
Money Quotient
1.5 CFP

Essential Alignment: Reengineering  
Success for Firms of All Sizes
Tracy Beckes, MBA  
Tracy Beckes and Associates, Inc.
—

Develop Excellent Client Relationships 
Through the Enneagram
Matt Ahrens, MBA, The Matt Ahrens Group
—

Marketing to Women: A Large, Lucrative, 
Long-term Market
Charlotte Stallings
Getting Smart! LLC
—

Search Engine Optimization: The Most 
Affordable Way of Getting Free,
Well-Targeted Traffic to Your Website
Steve Penny  
StevePenny.com	 —

www.FPANorCal.org

 1.5 CFP


