
 R E G I S T R AT I O N
Register via credit card at www.FPANorCal.org 

Monday, May 19 is the final day to register in advance. If space is 
available to register at the door, a $60 handling fee is added. 

 CONTINUING EDUCATION CREDITS
Appropriate sessions are filed with the CFP® Board of Standards. 
Approvals will be posted on the website.

 WORKSHOP SESSIONS
Find detailed speaker and topic information at www.FPANorCal.org.

CANCELLATION POLICY
For a full refund, less $50, send a written request to arrive by Friday, April 4. 
For a 50% refund, send a written request to arrive by Friday, April 25. Thank 
you for understanding that refunds are not available after Friday, April 25. 
Send written requests via email or regular mail, contact info is on the web-
site. Please call the Conference offi  ce to confi rm receipt of a refund request.

HOTEL RESERVATIONS 
Contact The Palace Hotel at 415.512.1111 and ask for the “FPA Confer-
ence” rate of $229 per night. Or reserve your hotel room on the website 
Hotel Accommodations page. 

TRANSPORTATION and PARKING 
Take BART or MUNI/ METRO to the Montgomery Street Station. The 
most economical parking is at the Hearst Garage on 3rd and Market.

FOR MORE INFORMATION 
Find FAQs on the website. After that, contact the offi  ce at 415.413.4044 
or info@FPANorCal.org.

Tuesday, May 27, and Wednesday, May 28, 2014, The Palace Hotel, San Francisco
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Aberdeen Asset Management
Advisor Partners
American Century Investments
American Funds
Appleseed Fund
Ariel Investments

Artisan Partners
AssetMark
Charles Schwab Advisor Services
DSM Capital Partners LLC  
FAM Funds  
Federated Investors 
Fidelity Institutional Wealth Services
Gavekal Capital LLC
Hodges Capital

HSBC Global Asset 
Management (USA)
iShares with Blackrock
Ivy Funds           
Jensen Investment Management
Matthews Asia
Morningstar
Osterweis Capital Management
Parnassus Investments 

Payden Mutual Funds
Perritt Mutual
Pershing Advisor Solutions
PIMCO
Pioneer Investments
Ranier Investment Management
RiverNorth
Scout Investments
Selected Funds  

Sincere & Co,. LLC
Stonecrest Managers
T. Rowe Price
TD Ameritrade Institutional
Weitz Investment Management
Westcore Funds  
William Blair & Company
Zeo Capital Advisors

2 0 1 4  F PA  N o r C a l  C o n f e re n c e

Early Bird 
Register by March 7

$679 member 
$879 non-member 

Advance 
March 8 to April 30

$729 member 
$929 non-member

Regular 
May 1 to May 19  

$779 member 
$979 non-member

K E Y N O T E  S P E A K E R S

We use multiple mailing lists to inform as many fi nancial planning professionals as possible. We 
apologize if you have received duplicate mailings and ask that you pass duplicates on to colleagues.

Cam Marston 
President, Generational Insights

The Gen-Savvy Financial 
Advisor

For decades fi nancial services have 
focused on demographic groups that 
are now moving into and past retirement. 
The Matures and the Baby Boomers 
are the generations with whom the 
fi nancial services industry grew up, and 
their client relationships were defi ned by 
traditional business models. Now, new 
generations (sons and daughters of 
current clients whom we want to trust 
us with their financial future) who 
have diff erent economic and cultural 
experiences are moving into ages 
that make them prime clients for 
investments, retirement planning, 
insurance, and other fi nancial services.

Sallie Krawcheck
CEO, 85 Broads

The Outsider Inside: 
The “Last Honest Analyst” on the 
Future of Financial Services

As a top-ranked research analyst, a 
chief fi nancial offi  cer and senior 
manager in fi nancial services for over 
the past 20 years, Sallie Krawcheck 
has an unmatched perspective on 
the fi nancial services industry. It is an 
industry whose future is uncertain, 
given stepped-up regulation, populist 
anger, an unfavorable operating environ-
ment and the increasing importance 
of technology. Unraveling the secular 
from the merely cyclical is challenging 
but crucial, both for the industry and 
for the broader economy. 

David P. Kelly, CFA, PhD
Chief Global Strategist, J.P. Morgan

Investing for the Long-Term
While Keeping an Eye on 2014
For investors, 2013 was largely a 
year of falling uncertainty and rising 
markets. In Washington, some policy 
uncertainties were removed without 
imposing signifi cant headwinds for 
the economy. Around the world, tail 
risks to the global economy appear 
to have been reduced. As always, 
long-term investors need to look forward, 
assessing both investment funda-
mentals and valuations in deciding 
what to overweight and underweight. 
David Kelly will provide perspective 
on these trends and investing 
prospects for 2014.

Barry Ritholtz 
Founder and CIO, 
Ritholtz Wealth Management

This Is Your Brain on Stocks:
A Look at the Behavioral Economics 
& NeuroFinance of Investing

Cognitive biases get investors into trouble. 
The brain is also the source of almost 
all of your investing errors—we are 
not wired to make intelligent fi nancial 
decisions. Barry Ritholtz will explain 
how and why that is, and provide a fun 
exploration of Behavioral Economics 
(making financial decisions) and 
NeuroFinance (what goes on in our 
brain while making those decisions). 
Learn twelve common errors that 
amateurs and pros alike tend to 
make. Some of the examples may 
make you gasp in self-recognition.  
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